
 
 
 

 
 

 

47 business booster cheats 
 

After reading this small business marketing ebook you will discover 
what 1000s of small business owners are doing to increase sales 
and customers. These cost effective and free ideas for improving 

your business could accelerate your profits, credibility 
and customer satisfaction, quicker than ever expected. 

 
 

 
“Michelle’s help has been invaluable. I knew my subject matter, but when it came to 
marketing and building my business, I didn’t have any experience or knowledge. She has 
given me so many great ideas, came up with names, checked I had done a few key things 
(like register my business name), plus she also helped me focus on a niche (enhancing 
learning skills for kids using simple and fun techniques), which I have been interested in 
doing for years. After I completed the online SBO needs survey, we discussed my goals, 
weaknesses and strengths, to determine my future direction. I am now so much more 
confident and excited about what the future holds.” 
 
 Carrie-Ann Hjelte, Certified Kinesiologist, North Brisbane Kinesiology 
 

 
 
 
 

Written by Michelle Pavel 
Business Enhancement Educator 

BestBuys4Business.com 
(a division of Protext Pty Ltd) 
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Disclaimer 
 
Published by  
Protext Pty Ltd 
Brisbane, Australia  
© 2009 
 
The cheats provided in this document are protected under Copyright. These cheats are solely 
suggestions for possible ways to boost your business. You must do your own research to establish if 
a particular idea is appropriate for you and your business. You should obtain professional advice 
where a marketing idea is out of your area of expertise and skill set. You should also use discretion 
when distributing your eproducts in public places as illicit material is not acceptable. 
 
TIP: When using professional advice, try to find someone that guarantees their results or no fee.  
 
BestBuys4Business.com provides this document purely for information purposes and is not 
responsible for any failure by a vendor to successfully boost their business using these tips.  
 
To ensure the latest electronic version is always available. The purchase of this product may only be 
made through www.bestbuys4business.com/smallbusinessmarketing.html online edubase.  
  
This is not a PLR product. You do not have permission to make any alterations to this product. Resell 
or giveaway rights can be provided upon request. See Partnering Opportunity on page 4.  
 
You are not to misrepresent the product or use it for SPAM under any circumstances.  
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About this Book 
 
This report introduces cheap and free small business marketing 
and development tips that are sure to help any business owner 
accelerate their sales and customers, including you. 
 
As these are only tips (and because I wanted the cheats to be 
only two (2) pages so you can pin it on your noticeboard or wall), 
please send any questions about any of these cheats to my free 
FAQ service (email) or try searching online for answers.  
 
For the sake of readability, the term ‘Customer’ also refers to 
‘Client’. 
 
About the Author 
 

 
 
Allow me to introduce myself, my name is Michelle Pavel and I am 
a Business Enhancement Educator for Protext Pty Ltd and its 
subsidiary businesses (in this instance BestBuys4Business.com).  
I have 25+ years experience in helping to ‘build better 
businesses’ and am looking forward to achieving my most recent 
mission: 
 

To assist one million small business owners throughout Australia 
and overseas build a better business, through quality and 

affordable business enhancement education 
 
 
Who should read this ebook? 
 
The content of this book is most suited for offline small business 
owners. Any business that operates in the traditional way will 
benefit from the information provided in this report and even 
some internet based business - I am sure. 
 
How can I help you? 
 
BestBuys4Business.com can help you with any area of business 
promotion mentioned in this report, either through our services 
directly or through partner businesses. My aim is to provide you 
with all the information you need to help you achieve success for 
your business.  
 
 

- Education 
- Passion 

- Belief 
- Commitment 

- Quality 
- Dedication 

 
 

are vital 
for moving 

your 
business 
forward 

Michelle Pavel
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Introduction 
 
The next 2 pages include cheats specific to building your 
business. With a list of 47 ideas to boost business (in no particular 
order), there is bound to be some great marketing and credibility 
building tips perfect for you and your business. 
 
Just to let you know, I don’t incorporate all of these strategies 
into my business, because frankly they all take time and I am 
currently working on developing more products and enhancing my 
website. However, I fully intend to engage in all of these tips in 
the near future, and a whole lot more I have incorporated for my 
next book – Part II – More Business Booster Cheats.  
 
I really hope this book inspires you to build your business beyond 
your dreams and to go past your comfort zone; put yourself out 
there and just let whatever happens, happen! I did ☺ 
 
For terminology definitions, courtesy Wikipedia.org, please visit 
www.bestbuys4business.com/glossary.html. 
 
Partnering opportunity 
 
If you have a service or product that: 
 

- you feel compliments this product 
- is marketed to family & small business 
- is of high quality, and 
- is affordable 

 
I would love to hear from you. Please contact me via 
partner@bestbuys4business.com to initiate discussions or to 
make an offer (please send me your product for review as well). 
If you do not have a product and would like to offer this product 
to your customers, I can set up special access for your customers 
to collect their complimentary gift. 
 
Affiliate opportunity 
 
Do you have a valued customer list that would benefit from 
this product?  
 
You could market this product too and receive 100% commission 
on each and every sale. No shopping cart required. Secure 
customer & affiliate payment processing system. All you need is a 
customer list (either via email or physical address) and I will 
provide you with all your marketing materials. It’s that easy.  
 
I look forward to the opportunity of building a mutually beneficial 
partnership with you. Requests for affiliate partnering can also be 
made by emailing partner@bestbuys4business.com.  
 
Article submission 
 
If you would like to submit an original business advice article that 
directly compliments my site, please visit  
 
www.bestbuys4business.com/promote.html 

 
 

‘I believe that 
having the 

courage 
to put 

yourself out 
there is the 

biggest 
step you 
can take 
towards 
building 

your 
business 
dreams’. 

 
 

Start today! 
 
 
 

Michelle Pavel
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1. Write a letter to your previous and current Customers and include an exclusive ‘one time’ special 

offer to entice them back into your business to buy a service or product 

2. Collect information from your Customers to help target their needs, then provide them with 
products/services and bonuses they will appreciate 

3. Start up an offline and/or online (internet) membership club, so you can talk regularly  
(via email or newsletter) to your Customers and provide them with special offers or advice. I am 
recommending every 3 weeks but you may find weekly or monthly to be better 

4. Create an ‘introduce a friend’ campaign, where your existing Customer introduces a friend(s) to 
sign up to a membership program or buy a specific product/service. Reward your existing 
Customer with a special offer/gift 

5. Sell your store products online through a web-based store, auction site, another online seller, a 
drop shipping company, or business partner 

6. Send thank you letters and/or gifts to your Customers when their project is completed and ask 
for feedback. Use feedback to improve the quality of your service and as testimonials 

7. Provide various options to purchase digital products in other formats, such as pdf, video or audio 

8. Invest in a website that is a) designed to be ranked highly on the search engines (ensure the 
designer guarantees results); b) provide customers with information and advice; c) demonstrate 
your skills and experience; d) and sell products for residual income  

9. Collect data from your existing, potential & competitor’s Customers on what they would like you 
to stock including, electronic products, styles, colours, quality, price, if they will buy online, 
prefer home delivery … Use that information to improve your product line(s), remove stale 
unwanted items, or increase options for demand items and so on 

10. Forums and blogging are great new ways to gain credibility for yourself and your business by 
communicating with people that have questions on topics you can provide answers too. When 
allowed, use the signature block to provide contact information for interested readers 

11. Attend seminars and conferences to expose yourself and your business brand. Move outside 
your comfort zone; hand out your business cards to everyone you meet; participate as a 
volunteer; keep an eye out for opportunities and business partners 

12. Ensure your business card is: professional; interesting; clearly displays what you do; lists the 
benefits of your product/service; provides all contact options; & includes your photo 

13. Learn to write eye catching and sales generating articles, advertisements, emails and so on. 

14. When handing out business cards, ask if the potential Customer might know of someone else 
who may be interested in your type of product or service and provide them with extra cards 

15. Collect information from your Customers about the services they would like you to provide or 
seem to need. You may be missing an opportunity to partner with another business to further 
boost your business, or combine services in a package with multiple businesses 

16. Add a signature block with your unique selling proposition (USP)/unique buyer advantage (UBA) 
and contact details to all emails (including return emails). Your USP/UBA should incorporate 
what you do eg. Building better businesses through business development education 

17. Pitch story ideas to the local media by coming up with interesting and unique ideas that are of 
benefit to the community 

18. Write and give away a free report on a hot topic; ensure your business information is included 

19. Appear as a guest on a radio or community television program (eg. Extra) 

20. Speak or host multi-speaker seminars or special events on your area of expertise 

21. If you are an expert in your field, contact local newspapers and magazines and offer to provide 
advice or write a column 

 



 

 

 
22. When someone asks you what you do, ensure you clearly describe your business activities and 

how it benefits the Customer. Use it as an opportunity to gain a Customer or business partner 

23. Setup a community workshop or information evening that demonstrates what you can do for the 
community, maybe join other complimentary businesses 

24. Place a ‘skin advertisement’ on your laptop, mobile phone, Wii, portable printer, or monitor. 
With the back of the device facing the room entrance, visitors will see the advertisement or give 
away the stickers as advertising  

25. Send a letter to your existing Customers that includes a few vouchers for a special offer. Ask 
them to pass them on to their friends, colleagues, or family members.  

26. Use testimonials on your website; in your advertising, on your correspondence; in marketing 
campaigns; at the entrance of your showroom or office; and so on 

27. Send small gifts/cards to existing Customers on special occasions, holidays, or promotion to 
show you are thinking of them and they will think of you. Add a PS. with a special offer 

28. Educate your family and friends about what you do; your business name or branding name; the 
products/services you provide; the problems you solve. They may refer business to you 

29. Register as a member of industry associations. If appropriate, request your contact details to be 
added to their website and magazines. Write articles to contribute to the site/magazine 

30. When you travel, leave a copy of a book you have written or brochure in seat pockets, tables … 

31. Write letters to magazine and newspaper editors about your chosen topic; provide them with 
freebies so they can directly see the quality and value of your product/service 

32. Encourage and sponsor community events to help you receive exposure and help others 

33. Start a ‘youth’ learning program, teaching school leavers about your topic of interest. Gain 
media exposure and local school interest; use that exposure to develop brand awareness 

34. Place free advertisements wherever possible in online and offline directories; blogs; magazines; 
newsletters; local forums; community websites; and so on 

35. Create a marketing plan that is realistic and optimistic; include easy and cost effective 
marketing options to kick start your campaign(s) 

36. Sponsor a school leaver(s) by paying for a study course or start up an apprenticeship style 
program. Advertise in the local paper and the school newsletter 

37. Conduct free or cheap teleseminars on hot topics you know will be of interest to potential 
Customers. Use online marketing techniques, email, and direct mail to promote the event 

38. Place flyers, brochures, and business cards anywhere you are legally able to display them such 
as shopping centre notice boards, shop fronts, complimentary businesses, and so on 

39. Donate either your own published books, or purchase books and magazines that you can provide 
to public service places. Place a sticker inside with your business details on it (ie. Donated by …) 

40. Advertise exclusive special offers available ‘only’ for locals, it shows them they are special 

41. Upsell wherever possible. Does “Would you like fries with that?” sound familiar? 

42. Conduct a survey of your staff to determine unproductive areas in terms of customer service. 
Ask Customers for feedback on presentation, performance and helpfulness 

43. Make connections and show your care. Write letters of congratulations to businesses that have 
received awards, commendations or positive and inspiring publicity. Keep copies. 

44. Develop a ‘win-win’ partnership with businesses that compliment your product/service 

45. Visit complimentary local businesses and establish a referral group, where you refer to each 
other. Incorporate a referral fee, say $ for each referral or % of paying Customer sales 

46. Learn about your target market and discover what it is they are ‘really’ looking for and how to 
solve any problems/concerns or gap in the market 

47. Study your competitors and improve on their service/product. Find out how you can achieve the 
edge or offer something of higher value 

BestBuys4Business.com provides high quality, high value and low cost business enhancement education for 
small business including offline and online marketing | quality assurance | attracting customers | 

retaining customers | performance improvement | system development | target marketing | and more
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Recommendations 
 
Keep an eye out for the next part of this ebook for more ideas to 
accelerate your sales and customers.  
 
Sign up to the BestBuys4Business VIP newsletter to receive 
advanced notification of business building product releases, 
upcoming seminars to boost business, special offers, discounts, free 
advice and much more.  
 
For a list of recommended service providers and authors, visit 
www.bestbuys4business.com/recommendations.html.  
 
Please ask me if you need help figuring out which product(s) are 
best for your circumstances; your questions help me build my 
business as well. Recommended providers directly relate to business 
improvement and marketing. They include best selling authors, 
internet & offline marketing experts, advertising mediums, web 
developers, and more. You will find a suitable business expert to 
help you with any of the ideas provided in this book. When 
communicating with personally recommended services, please tell 
them I sent you through the ’47 Business Booster Cheats’ ebook, or 
use the affiliate link on the recommendations page (link below & 
above). I have received so much valuable advice from some of these 
experts, and trust you will as well.  
 
I only recommend and sell products/services from people that I feel 
provide high quality and high value. Some services/products are 
more expensive than others, however, you will also receive 
exceptional value for money. A truly refreshing change from the 
what most of us have experienced in the past, I am sure. 
 
Special offer 
 
See the Special Offer on the next page. 
 
Feedback 
 
Don’t forget to send your feedback about how this product has 
helped you ‘boost your business’ (bonus product for feedback 
received) - feedback@bestbuys4business.com 
 
TIP: When providing positive feedback use that opportunity to also 
market you and your business. The feedback is most beneficial when 
it includes the following information: 
 
Your name 
Title 
Business name 
Web or physical address 
USP 
 
Briefly describe where you were and where you are now. For example: (were) I was 
lacking motivation and didn’t know how to improve the quality of my business. (now) 
Now I am flooded with customers wanting to do business with me because of the 
changes I have made to my shopfront and the free publicity I have received. Plus, 
because of the advice I have received from Michelle, I am not afraid of the 
opportunity for ‘more customers than I can handle’ because now I know how to 
employ suitable staff to help me, and I am not doing it all by myself. It’s awesome 
and I am loving it. Thank you Michelle, I couldn’t have done it without you. 
 
☺ he he he – that’s what I love to hear. 

 

 
 

“Love what 
you do 

and it will 
drive 
you 

to 
where you 

want 
to go. 

” 
 
 
 

Michelle Pavel
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Special Offer 
 

Are you serious about improving your business?  
 
Do you want to know how to: 
 

- target your market 
- set up a quality system 
- generate new & unique business ideas 
- enhance business and staff performance 
- implement customer creation strategies 
- use the internet to increase sales 
- sell more products than you thought possible 
- attract more business 
- build a better business 
- sustain your current customers to high levels 

of satisfaction 
- write sales copy 
- and heaps more 

If your sales are down, and customers scarce 
or becoming less frequent, why not invest in 
your business to improve that. Don’t waste 
any more money on ideas that aren’t working 
or worse, not returning on the initial 
investment. Alternatively, if your staff are 
unproductive and unresponsive, find out how 
to improve that. 
 
We value our ability to provide high quality 
and high value business education services 
that focus on improving your business system 
and your marketing strategies.  
 

 
It is easier than you think to attract more business and the strategies you will learn won’t cost you a 
fortune (unless you want to spend $1,000s of dollars that is).  
 
As a valued Customer, here’s the offer you are receiving today to help you accelerate the potential of 
your business: 
 
 
Step 1: Complete the online SBO needs survey (www.bestbuys4business.com/SBO-survey.html) 
using promo code BBC. This questionnaire was designed by me and the information will be used to 
improve the quality and variety of information provided by me. 
 
Step 2: Send through any business questions related to these Business Booster Cheats and I would 
be happy to answer them. Please clearly describe your question and refer to the relevant item(s) on 
the cheat sheet. Note: If you provide a reference to the item(s) of interest it will be much easier for 
me to provide you with a quick response. 
 
Step 3: Receive your complimentary ‘business booster’ 50+ page ebook written by Peter Sun & 
Benjamin Bessington (Aussie marketing & copywriting gurus) titled ’78 free and low cost ways to 
small business profits in 90 days’. Send an email to bbc@bestbuys4business.com to receive your 
freebie. I guarantee this product will be able to assist you in ‘building a better business’. 
 
 

 

I GUARANTEE the quality of my advice.  
 

If you do not discover new ways to increase your customers and improve your business,  
I will give you your product purchase investment back. Honestly!  

  
Additional advice may be provided by products & services from outside sources, guarantees for those 

products/services are covered under individual provider guarantees.  
 

See www.bestbuys4business.com/recommendations.html page.  
 


